Instant Approval Offers List

Start Promoting Today — No Sales History, No Waiting, No
Explaining Yourself

The hardest part for new affiliates isn’t building funnels. It's getting approved to promote.

Vendors want to protect their stats, so they turn down affiliates with no track record — even if you're
ready to send real traffic.

This list cuts through that.
Every offer here is:

e Open to beginners
e Doesn’t require a prior sales history
e Already vetted for quality (we don’t list garbage)

Use it to get moving, get your first clicks, and prove you can deliver.

Where to start

Use these platforms — they’re more open to newer affiliates:

1. ClickBank — www.clickbank.com
o Instant access to most offers
o Go to Marketplace > sort by gravity > find offers over 20
o Don't skip offers with “Affiliate Resources” pages
2. WarriorPlus — www.warriorplus.com
o Some offers require approval, but many are “auto-approved”
o Use Click Siphon Al to filter by “instant approval only”
o Look for vendors with active support or recent launches
3. JVZoo — www.jvzoo.com
o Similar to WarriorPlus
o Check for “Request Approval” — if there’s no message box, it's usually instant
4. Systeme.io Marketplace — www.systeme.io
o Many funnel creators there allow direct linking



http://www.clickbank.com/
http://www.warriorplus.com/
http://www.jvzoo.com/
http://www.systeme.io/

o Lower competition, good for evergreen tools
5. Digistore24 — www.digistore24.com
o Often overlooked
o Lots of biz-op and software offers with automatic approval

What to say if you do need to request access

Even if approval isn’t instant, a short message can get you in fast:

Hey, I'm focused on building real review content and long-term traffic. I'm building my funnel now
and plan to promote with bonus value. Would love to support your offer.

That’s it. No life story. No over-promising. Vendors want to know you’re real and not going to spam.

How to build credibility (fast)

If you still get denied, don’t take it personally.
Instead:

Promote instant-approval offers first
Get a few sales
Then circle back and show proof: “Here’s what I've done so far”
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e Or better: create a review page before you ask — vendors love that

Momentum builds credibility. Start where you’re welcome, and move up fast.

Final word: Approval is just the first gate

This isn’'t about ego. It's about access. Get in, get moving, and prove you can play the game.

Once you do, those doors that were “closed” start opening without you even knocking.


http://www.digistore24.com/

